


SCOTT BROM
Loan Originator
NMLS2455137 
651.295.4844
ccm.com/scott-brom
scott.brom@ccm.com
17550 N Perimeter Drive, Suite 370
Scottsdale, AZ 85255

I’ve always had a 
passion for helping 
people and guiding 
them toward 
building wealth.
I believe the best 
way to achieve 
wealth is through 
real estate. Looking 
forward to learning 
about you and your 
goals!
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• #1 question in real estate

• The homebuying process

• The types of loans

• Loan programs

• First-time homebuyer programs & incentives

• The application

• Buying multi-units (2-4)

• Total investments

• Points & credits

• Market update

• Questions





When a loan officer examines your finances and works out 
how much money you can borrow, what loans you qualify for, 
and at what interest rate.
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After you have been pre-approved you can begin shopping 
for homes and submitting offers with your real estate agent.

Escrow is a neutral third party that holds money and the 
property until the conditions of the purchase agreement 
have been met. This is also where things like inspections, 
appraisals, and final loan approval take place.

After all conditions have been met, you will sign closing 
documents and shortly after be given the keys to your new 
home! You will also be receiving your closing gift from Scott :)



• FHA, Conventional, VA

o Most common financing options

o Includes first-time homebuyer and down 
payment assistance options
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• Jumbo, bank statement, ITIN, etc.

o Aimed at borrowers with financial profiles 
that don’t meet the requirements of a 
traditional mortgage



C
R

O
S

S
C

O
U

N
T

R
Y

 
M

O
R

T
G

A
G

E

Conventional

• 1 unit 3-5% down
• 2-4 unit 5% down
• Credit- 620+ FICO(700+Ideal)
• MI: Included until 20% equity

FHA

• 1-4 unit 3.5% down
• Credit- 580+ FICO
• MI: Included for life of the 

loan

VA

• 0% down
• Credit- 580+ FICO
• MI: None

Jumbo

• 10-30% down
• 640+ FICO
• 6-12 months reserves

Bank statement

• 10-20% down minimum
• 640+ FICO
• 12 months bank statements
• 6-12 months reserves

ITIN

• 20% down minimum
• 640+ FICO
• 6-12 months reserves

Traditional programs Non-QM

Mortgage Insurance (MI):
Protects the bank in case 
of default. Only for FHA & 
Conv.

Home Insurance:
Protects the home.



Forgivable loans
Debt is forgiven after certain number of years pass or criteria is met

Loans
Repaid at low or no interest when property is sold or refinanced

Grants
Never have to be repaid

General requirements
• 620-680 credit score

• Income

• Trainings/courses

• First-time homebuyer



Income

Debt
DTI (Bonus)

Credit

Assets



• 2-year work history required

o Schooling may count as 2-year work history

• Commission, OT bonus income, or second job must have 
2-year history of receipt

• Income is calculated: using past 2 years and/or YTD
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• Business license/ self-employed for 2 years

• Income is calculated: using past 2 years tax returns

• Business license/ self-employed for 2 years

• Income is calculated: using past 12-24 months bank 
statements

o 50-70% of average monthly deposits = monthly income



Debts tied to your credit profile

• Example: credit cards, student loans, car loans, personal loans, etc.

The monthly payments for these debts are subtracted from your income on the application.

Bob’s income $2,000/month Total debt payments $350/month

-Bob

=
NEW TOTAL INCOME $1,650/month

$300/month $50/month



Debt-to-income ratio determines the size 
loan you qualify for.
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(Monthly debts ÷ monthly income) x 100

Monthly income: $7,500

Monthly debt payment: $2,500
= 33.3% DTI

For most loans you need to be under 50-55% back-end DTI

30-45% DTI is the ideal
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We use the middle of your three scores for the application.

o If there is more than one person, the bank will use 
the lowest of the middle scores

Higher the credit score the lower the interest rate and 
the more programs you qualify for.

Credit tips:
• Keep a credit utilization below 30%

• Set up automatic payment

• Check your credit score regularly

Equifax

720

TransUnion
715

Experian

735



Acceptable funds:
• Checking

• Savings

• Stocks

• Mutual Funds

• 401ks

• Gifts (family members or employers)
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Must be paper trailed

Cash must be in a banking institution for 
a minimum of 60 days



AVG monthly rent = $2,000

75% = $1,500

What about a third unit? or fourth?



Down payment (X% purchase price)
Programs available for as little as 3% down as well as DPA

Closing costs (2-3% purchase price)
Include things like lender fees, title insurance, escrow fees, 
taxes, appraisal fees, and more

DP + CC = Total investment

Seller credits: When seller agrees to pay part/all of 
your closing costs



Discount points
Fee charged by banks for an interest rate 
below par.

• When will I break even?

• When will I sell/rent?

Lender credit
Credit from bank in exchange for an 
interest rate above par.

$ %

$ %





SCOTT BROM
Loan Originator

NMLS2455137 
651.295.4844

ccm.com/scott-brom
scott.brom@ccm.com

SCAN ME



☺

Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. CrossCountry Mortgage, LLC NMLS3029 NMLS2406720 
(www.nmlsconsumeraccess.org). Main Office Licensed as a Mortgage Banker with the Arizona Department of Financial Institutions No. 0919020. CrossCountry Mortgage, LLC 
is an FHA Approved Lending Institution and is not acting on behalf of or at the direction of HUD/FHA or the Federal government. CrossCountry Mortgage, LLC is not affiliated 
with or acting on behalf of or at the direction of the Veteran Affairs Office or any government agency. Certificate of Eligibility required for VA loans.

http://www.nmlsconsumeraccess.org/
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